Dear Abraham,	Comment by Author: Or Avraham? Make sure English spelling correct
I hope this finds you well. Further to our conversation on Monday, I have thought extensively about how would be appropriate to move forward and strengthen our business relationship for the long term, while also taking into consideration the present circumstances.	Comment by Author: Added.
I want to begin by reiterating that, on the personal level, I have great appreciation and fondness for you, the Doktuz company, the value it brings to the medical field, and the company’s DNA.
I would be happy to continue on the board of the company, and to lead the following initiatives in the company:
1. Commercial collaborations with synergetic Israeli technology companies on existing activities of Doktuz, and especially the vision of the company moving ahead. 	Comment by Author: The Hebrew was unclear here. Please confirm this is what you meant, or clarify and we’ll change the translation if needed.
2. To assist in building a team of developers to be led by Uriel here in Israel.
3. Mapping out, together with you, the company’s strategy and trajectory for development in Israel and in South America.
4. At the appropriate time, to assist in fundraising for the company among investors in Israel.
5. To assist in forming an advisory board for the company, made up of professionals with content knowledge and/or those who can assist in opening the US market up to us.
6. To join all activities related to business development, in Israel and overseas, to which my experience and knowledge would bring added value.
7. To assist in everything related to the sale of relevant medical equipment during the period of the coronavirus and afterwards.
Regarding a business model, I propose the following:
1. Deferment of the monthly retainer for the months of April-June, inclusive (three months). At the end of this period, the accumulated sum of $9,000 + VAT would be paid.
2. Implementation of the conditions of the agreement we signed at the beginning of our relationship, defining equity of 5% in the company.
3. In sales transactions of medical equipment in which I am involved, I would be entitled to a certain percentage of revenue (to be set by you).

I believe these conditions would enable both sides to bear the temporary risks and difficulty of the coronavirus period in an equal manner and, most importantly, to work together in order to maximize the great potential of Doktuz. 
If this is acceptable to you, please confirm by email, and we can proceed from there.	Comment by Author: במידה ומקובל נא אשר במייל חוזה ונתקדם,
I assume you meant ‘חוזר’ and have translated accordingly. Please let me know if you intended otherwise.
All the best,
Golan
